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~CABR Seeking Nominees for Board of Directors 2009 — 2011 Term

The CABR Nominating Committee is seeking nominations for candidates to run for
CABR/MLS Board of Directors for the 2009 — 2011 term. All nominees for Director
candidacy must be REALTOR® members of CABR for a minimum of 2 years. Recent
CABR committee involvement is requested.

: If you are interested in running for CABR Director, or know someone who you would like to
see run for the position, send your nomination to the Nominating Committee by Monday, May 19, noon.

If you have questions about the responsibilities of a Director position, contact Nominating Committee Chair
Tom Steele at 513-891-5555 or tom@steelerealtors.com

You can submit your nomination via the CABR contact link below, by fax: 513-761-8813 or by postal mail:
PO Box 37889, Cinti., OH 45222.

P Click here to submit your nomination.

~ 2008 OAR President’s Sales Club Applications Available Online

The Ohio Association of REALTORS® President’s Sales Club applications are now available online.
Entries must be postmarked by July 21, to be accepted. Transactions claimed must have closed
between July 1, 2007 and June 30, 2008.

Questions? Contact OAR: dawson@ohiorealtors.org

P Click here to access forms.

~ Microsoft Publisher for Real Estate Professionals: Tuesday, May 13,1 — 4 p.m.
Understand the capabilities that Microsoft Publisher has to create marketing material to meet
the needs of customers and clients. Topics included are: entering your information, creating a

blank publication, creating a publication using templates, adding WordArt, working with frames
and creating an open house flyer.

3 hours CE credit. Fee: $30.
P Click here to register.

Can’t find a class you need when you need it? Down to the 11" hour? Try an online class from the
comfort of your home or office. Click here to see all the courses available online.



~Preventing Foreclosures: Wednesday, May 14, 9a — noon
: "the best way to prevent foreclosures is to eliminate predatory lending"”

\_/
@>/ The Cincinnati Area Board of REALTORS in partnership with Housing Opportunities Made Equal
My will offer a course dealing with the effect of predatory lending on the current foreclosure

@.\/i\ problem.

Find out how foreclosures can be prevented. Learn what remedies are in place to rescue
those currently looking at a possible foreclosure as well as ways to help those already in
foreclosure. Understand the signs of a predatory loan and what a homeowner can do if they

) i are in danger of default.

o oo ri,; Bill Helms has been very successful in getting lenders to modify adjustable rate mortgages
\':"'( ]Sl,//‘ "4 back down to a sustainable level for homeowners. He will share how it can be done.

This course will NOT include information on selling foreclosed properties.

Instructor: Bill Hanks, HOME. 3 hours CE credit. Fee: $30.
P Click here to register.

Can’t find a class you need when you need it? Down to the 11" hour? Try an online class from the
comfort of your home or office. Click here to see all the courses available online.

~How to Attract More Buyers and Create More Sales: Thursday, May 15, 9a— 1p

Would you like to be able to utilize absolutely the best financing program and the most
recent tax laws to help you increase your business? Do you want to stand out from your
competition?

How to Attract More Buyers and Create More Sales taught by Jeff Elias, this country’s
premier teacher of real estate finance, will show you how a better grasp of financing and
tax law will substantially increase your sales volume AND give your buyers and sellers
exactly what they want. Jeff only comes to Ohio once a year. Don’t miss your chance to see and hear Jeff Elias!

Jeff Elias provides tools and strategies to help you become more successful.

Topics covered in this morning half-day seminar include:
. How to help buyers improve their credit scores
How interest-only loans can increase your commissions by up to 45%
How to get the buyer excellent terms while getting the seller full price
How the seller can advertise “cash” concessions in lieu of price reductions
How to cut the time frame to close from 30-60 days to 7-10 days
How to use the latest financing options to move your buyer up in price-range
How real estate investors and real estate agents can shelter $25,000 yearly from federal taxes
How to get your clients $50-500 per month so they can budget a move-up home or vacation home
How to provide “annual reviews” to generate listings, move-up sales and vacation home sales

Who should attend this program?
Anyone who desires a substantial increase in commission income!
Can you afford to miss this info-packed session?
4 hours CE credit. Fee: $30.

P Click here to register.

Can’t find a class you need when you need it? Down to the 11" hour? Try an online class from the
comfort of your home or office. Click here to see all the courses available online.
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