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~ CABR Snow Emergency Policy

CABR would like to inform its members of the policy regarding cancellation of events held
at CABR due to inclement weather conditions.

If Hamilton County issues a Level 2 Snow Advisory, CABR classes, events and committee
meetings will be cancelled. Registrants will be notified if the class, event or committee
meeting is rescheduled as soon as that information is known.

Any payment received for a class or event can either be applied to another class or refunded upon
request. Registrants who reside in another county under a Level 2 Snow Advisory at the time of the
event (even though Hamilton County has not issued a Level 2 Snow Advisory) will be excused and
payment may be applied to another class or refunded upon request.

—~ Real Estate E-Marketing Using Microsoft Outlook: Tuesday, Feb. 16,1 -4 p.m.

Pre-requisite: A basic level of Microsoft Office or Vista operating system experience. This
\»-7 means that you can use a mouse and are able to save documents.
*

This course gives an overview of Microsoft Outlook 2007, highlighting the capabilities it

o has to manage, market and communicate to your real estate clients.
b Office Dutlook

You will learn:
How to send, reply, forward and delete e-mails
How to send attachments
How to send e-mails to folders and add your personal signature
How to manage your contacts and market with distribution lists
How to schedule meetings and appointments
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3 hours CE credit—fulfills Ohio elective credit

Fee: $30 CABR members/$40 non-members

Instructor: Jean Bissell

Where: CABR Office/14 Knollcrest Drive/Cinti/OH 45237

P Click here to register.

~ If You Don’t Tell, the Neighbors Will: Wednesday, Feb. 17, 6 - 9 p.m.

This course will help you develop a risk management strategy for all disclosure requirements including:

. Agency

- Property Condition
. Lead-Based Paint
- Off-Site Conditions
- Stigmatization

3 hours CE credit—fulfills Ohio elective credit

Fee: $30 CABR members/$40 non-members

Instructor: Karen Schlosser

Where: CABR Office/14 Knollcrest Drive/Cinti/OH 45237

P Click here to register.



~ Home Staging: Value in Today’s Market: Thursday, Feb. 18, 9a - noon

. **F'T_ ':_ Get information you can use to help sellers understand the value of home staging in
is! _l };i \\ today’s real estate environment. Learn ways to introduce the concept of staging to
:h ,‘@ clients and develop a useful dialogue. View before and after photos and discuss the
L = === current hot topics in staging. Find ways that staging can help not only the traditional
o] ~ residential seller, but many other applications as well.

3 hours CE credit—fulfills Ohio elective credit
Fee: $30 CABR members/$40 non-members
Instructor: Jo Potvin, Design to Market, LLC
Where: CABR Office/14 Knollcrest Drive/Cinti/OH 45237
P Click here to register.

~ The Code of Ethics Addresses Unauthorized Access to Properties

% While Article 16 of the Code of Ethics has always applied to unauthorized access by
& REALTORS to exclusively listed properties, Article 3 now has a specific Standard of Practice

W‘/ | that refers to this activity.
Ethiot

Article 3
REALTORS® shall cooperate with other brokers except when cooperation is not in the client’s best
interest. The obligation to cooperate does not include the obligation to share commissions, fees, or to
otherwise compensate another broker. (Amended 1/95)

Standard of Practice 3-9
REALTORS® shall not provide access to listed property on terms other than those established by
the owner or the listing broker. (Adopted 1/10)

Article 16
REALTORS® shall not engage in any practice or take any action inconsistent with exclusive representation
or exclusive brokerage relationship agreements that other REALTORS® have with clients. (Amended 1/04)

Standard of Practice 16-13
All dealings concerning property exclusively listed, or with buyer/tenants who are subject to an
exclusive agreement shall be carried on with the client’s representative or broker, and not with
the client, except with the consent of the client’s representative or broker or except where such
dealings are initiated by the client.

P Click here to read the Code of Ethics.

~ FREE REALTOR® Safety Webinar — How to Lay the Groundwork for Safety: February 18

" REALTOR® associations recognize that REALTORS® face more on-the-job risks
R E A LT 0 R than many other business professionals and we are pleased to announce that
m F NAR will offer safety Webinars to you for free, thanks to the Real Tools, Right
Now initiative that has been extended through 2010. It is our hope we can help
increase your knowledge, safety awareness and to empower you to make smart
decisions through these Webinars and other safety-related materials that are available online at
www.REALTOR.org/Safety.

The first one-hour webinar in this series, "First Meetings - How to Lay the Groundwork for Safety,"
offers several suggestions to help you establish good safety practices when meeting new clients. You learn
what you should do, how you can effectively check backgrounds, what danger signs to look for and more.

For questions regarding NAR's REALTOR® Safety initiative and resources, email safety@realtors.org.

P Click here for the REALTOR® safety webinar home page.



~ CABR R EALTOR®/Lawyer Committee Brown -Bag Forum on Short Sales: March 1, 11:30 a.m.

The Cincinnati Area Board of REALTORS  ®/Cincinnati Bar Association REALTOR  ®/Lawyer
Committee is  holding a Brown -Bag Forum on Short -Sales.

Monday, March 1 from 11:30 a.m. — 1:30 p.m. is your opportunity to share your
experiences and ask questions on the short sale process. The panel of members who

are knowledgeable in facilitating short sale transactions will provide insight into this
sometimes complex process.

Bring your quest ions, knowledge and your lunch (if you choose) and be preparedto  participate in a
discussion with  the following experts , as the group speak s onthe above topic :

If you are interested in learning about how experts handle short sales, sign up for the Mar ch 1 Forum.

P Click here to register.

~ Real Estate Marketing with LinkedIn: Tuesday, February 23, 1 -4 p.m.

Learn how you can use the social media tool LinkedIn as a way to gain
visibility, connections, expand your brand and to promote properties and
events.  Find out what your competition is doing and how you can expand
your profile and exposure.

Presented by Debba Haupert , soclal media expert and creator of the blog Girlfrie ndology.com.
3 hours CE credit —fulfills Ohio elective credit

Fee: $30 CABR members/$40 non  -members

Instructor: Debba Haupert

Where: CABR Office/14 Knollcrest Drive/Cinti/OH 45237

P Cli ck here to register.

~ The Road to Success is Pave d with Education — Get Yours On line at the CE Shop!

Cincinnati Area Board of R EALTORS® Inc.
Need CE? Don't Procrastinate! Enroll in online CE today!
Simply visit our course catalog at:

http://cabr.theceshop.com

Archived issues of the CABR  Tuesday News can be accessed by going to www.cabr.org . Click on the
News drop -down menu and then on the Tuesday News link.

Sincerely,

Cincinnati Area Board of REALTORS®

email: cabr@cabr.org

phone: 513-761-8800

web: http://www.cabr.org

Staff Directory: http://www.cabr.org/phoneguide.htm

CABR Member Savings Programs: http://www.cabr.org/savings2.htm




