Deadline For Entry: OCTOBER 15, 2009 (must be received at the Board office).

Forms must be typed
orcomputerized.

2009 Circle of Excellence Application

CINCINNATIAREA BOARD OF REALTORS®

ENTRY FEE of $175.00 is attached.

APPLICANT (print name as it should appear in advertising)

First Initial

Applicant's File #

Last

Company

Company Address

City/State/Zip

Office Phone

Contact Person

(3) Pictures attached (or e-mail jpg to: clogan@cabr.org)

Business card attached.

Applying for:

L Dollar Qualification $

Level

claimed

(Grand Total from all forms)

J—— Or J——
[ Unit Qualification

NOTE: In order to qualify, at least 80% of an applicant’s award-submitted commission volume must be from residential-generated transactions. For the purpose of this
section, residential means single-family homes, condominiums, farms with houses, multi-family dwellings (up to 12-family) and residential building lots. Transactions that

units with $

claimed

| have read, understand and will abide
by the Circle of Excellence Rules. |
hereby certify the validity of this entry
and do further certify the credit claimed
herein is correctly stated.

Have you been found guilty of violating
Ohio Licensing Law during this contest
year? Clyes [ No

Applicant Signature

Designated Realtor/Office Manager Signature

BUSINESS CARD

ANDINDICATEYOUR

CIRCLE OF EXCELLENCE

F

AFFIX

YOUR

HERE

2009

ORMAT

The Broker shall sign the initial entry form certifying the validity of
the entry and that the applicant's credit is correctly stated. In the
event that a salesperson and/or broker makes a false claim or
gives false information, the applicant and/or the broker may be
BARRED from participation in the club and future clubs. The
length of the penalty shall be at the discretion of the Committee,

after an investigation and hearing.

Also complete
this column if

are paid on an installment basis (leases or contracts) or money being deferred for use as collateral pledges may be used to qualify only during the contest year when the

company is paid.
Date

Closed Property Address

Listing Agent & Company

Total
Company
Commission

(@)

Selling Agent & Company

Sale (S)/ %
List (L)/
Lease (R)| Claimed

Applicant

(b)

$ Credit
Claimed
(axDb)

qualifying by
Units. £

‘v

Units
(Article 4,
Method B

%

%

%

%

%

%




Applicant's Name:

2009 Circle of Excellence Application
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Listing Agent & Company

Selling Agent & Company
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AISO complete
this column if
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Units.
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Identifv anv commercial propertv with an asterisk (*) in the left marain bv the closina date.
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